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e Emteinynon twv ovvauewv tng Ayopag

« H oUVvOeon tng Zntnong kat Ing
I[Tpoopopac ue tnv Ayopa Epyaotiacg

e« Katavonon twv Epumodiwv Eitc000v

o XTPATNYIKEC E10000V VEWV ETIYIEPT|OEWV
KOl TAPAYOVTEC EMNPEACUOV

e ITOAITIKEC EVTOTTIOUOV TOV TTPOTIUNOEWV
TOV KATAVAAOT®OV 01 omolec emnpealovv

TNV OTPATNYIKI] HlAC €LY EIPNOTC.
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MéEgo oTufep0, HEGO NETUPANTO. LEGO KUl OPLUKO KOGTOG

Kootog
4 MC ATC

MC: Oplaké Kéotocg

ATC: ZuvoAiko Méoo KoaTog
AVC: Méoo MetaBAnTé KboTocg
AFC: Méoo 21aBgpo KooTog

AVC

Emipédeia:
Ap KpepaoTiwTtn
EvreTaApévn A|6(l, ;g o




~

KDETOE ANA MONAAA

V2 A

wtvAn IIpoo@opag

KAMMYAH NPOISOPAT THI EMIXEIPHINI

THUEID ALAKCONHY
EFFASION

OpLtako Kootoc lapaywyne & M£oo
MetafAnto Kootog

H BpayvnpoBeoun xapumvAn
npoo@opac(S) Eekivael 0To ONUELIO OOV
TO AVEPYXOUEVO TUNUA TNC KAUTVANC TOV
oplakoV kootovc(MC) oTOo ONUELD TOUNC

ue 1o ueoo petaPAnto kootoc(AVC).

Emipédera: Y L
Ap KpepaoTiwTndBaoc
EvreraApévn ABagKo




p.

Apegon CUCXETION
TWV U0 Suvapewv
THG AYOPAS HE TA
emiTeda
AVTOYWVICHOU

O avraywviouog
AgiTOUpYEi WG
EYYUNTAS HIAG

AammodoTIKNG
AgiToUupyiag




Case study 1- Znmon Ecowrepikwv Putwv

*‘MTIopOoVV TU PUTA ECWTEPLKOV XWPOV VX OEwpnO0oUV TPOTOC TPOTEAKVONC
TMEAATWV OF EVA KATACTIUQ;
*YTIAPXEL EMOYLKOTNTA 0T {1TNOT TOVC;
*YTIAPYEL VTIOKATACTACT] LETUAED TWV TIPAYUATIKWV PUTWV KOL TOV
PeVTIKWV;
4 4 e J 4 r
— ‘Etvan Eva tpoiov pe avinuevn (nnom; —

Emipédera:
Ap KpepaoTiwTn BaoiAikn
EvreTaApévn Aibaokouoa MNMAIMEA



ZHTHXH & ITPOX®OPA 30 GrowHi
o

é >TOXOC TOU KaTavaAwTn €ivai n Baoikn emdiwén Twv ENIXIEPNTEWV
7 LEYIOTOMNOINON TNC XpNoIUOTNTAC TOU. €ival n YEYIOTOMNoINoN Tou KEPOOUC.
Emipédera:
Ap K i B AIKnN
I EvreraApévn Aibdokoua NAMEA




1. O1 TPOTIUT|OEIC TWV KATAVAA®OTWOV.

2.To €1000NuUA TOV KATAVAA®TOV.
3.01 Tipeg TV YATOKATAOTATOV KAl

SVUMANpOUATIKOV AyaOwv.
4.01 mpoodokieg ka1l o1 TpoPAewperg
TOV KATAVAA®TWOV.

5.0 aplOuoc Twv KATAVAA®OTOV.

ZHTHXH & ITPOXO®OPA

1.01 Tipeg tov I1.X.

2.01 xaipikeg ovvOnkec.

3.H teyvoAoylia mapaywync.

4. O aplOuog Twv emyelprnoemwy.

Emipédeta:
Ap . KpepaoTiwtn BaoiAikin
EvreraApévn Aibaokouoa MNMAMEA



ZHTHXH & ITPOXO®OPA

'Otav n tiun (P) evog ayabov ‘Otav n tiun (P) evoc ayabov
avEAveTal, TOTE HEIOVETAL N avéavetal, TOTE AVEAVETAL KAL 1)
¢ntovuevn moootnta tov(Q), ceteris npoo@epopevn moocotnta 1ov(Q),
paribus. ceteris paribus.
Emipédea:

Ap KpepaoTiwtn BaoilAikin
EvreraApévn Aibaoxkouoca MAMNEA
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Emipédera:
Ap KpepaoTiwTn BaoiAikn
EvreraApévn Aidaokouoa MNMATMEA



W,

Araypappa Ipoo@opacg

METQATOTILON TPOCPOPAC

Emipéderla:
Ap KpepaoTiwTn BaoclAiki
EvreraApévn Aidaokouoa MNMATMNEA




DOTILX 6TT|V Ayopa

XUELC TNGC Z1TNoNG kKat TtTnG IlIpoc@opc

Supply and Demand

..................

........... reeeeree- D Equilibrivm
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TToooTnTa

Emtipédera:
Ap KpepaoTiwtn BaolAikn
EvreraApévn Aibaokouoa MATMEA



Znmmua A
Ynapyouv gunodia €10000u;

Znmua B
Oikovopiec KAipakac

Zimmuarl
MovTeAo Mevte Auvapewy TOU
“Porter”

Emipédela:
Ap KpepaoTiwtn BaolAiki
EvreTraApévn Aidaokouoa MNMAMEA



01

NMYAQNAZ A
ZnTnon

TWV KATAVAAWTWYV KAl TWV ENXELPNOEWV HE

2TPATNYIKA TWV ETALPEIWV

02

MYAQNAZ B
Mpoo@opd

03

MYAQNAZ T

Mwc oI NPOTIYNCEIC TWV
KaTavaAwTwVv Kal n

nPoceOopPa TWV NAPAYWYWV
ennpealouv TNV oTPATNYIKN
h1ac enixeipnong;

Emipédera:
Ap . KpepaoTiwtn BaoiAikn
EvreraApévn Aibaokouoa MNMAMEA
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“Eumodio E1o060v elval 1o KOOTOC
[Tapaywyrng To 0molo TPEMEL va Y1VEL
AMTOOEKTO ATIO ETALPEIEC MOV EMOIWKOVV VA
eltoeABovv oe pla Brounyavia aAAa oev
VPIOTATAL OTIC ETALPELEC MOV €lval NON 0TI

Blounyavia.”
(George J. Stigler, 1968)
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Casestudy 2 -Urban Gardening AvOpomokevTpikn mwoAN

Mmopetl o emvyeipnon
YEQTOVOV VOL YPNGULOTOINGEL (G
OVTOYMVIGTIKO
TAEOVEKTN O TO KOAMTIGTIKA PUTA, TOL OTTOi0L
BonBovv 610 LKpoKAipa Ko 6TV TPOoTOGio

TOV TTEPIPAALOVTOC;

Ovtpéyxtn OAhavoliag

Urban Gardening
AVOpPpWTOKEVTPLKN TTOAN
OvtpéxtTn OAAavdiag

Emipédera:
Ap KpepaoTiwTn BaolAiki
EvreraApévn Aidbaokouoca MNMANMEA



30 GrowHive Seminar

ANTANQONIZMOZz
YMNMAPXOYZON ENIXEIPHZEQN

° g
°o ?

MpoUNOEeUTEC

o
1

Ynokaraorara &
AVTAYWVIOTIKEG

ayopEG

AVTay®wVvIOTIKO
AYyOopaoTEG Management

A1EOVEIC
AVTAQYWVIOTEC

Emipédera:
Ap KpepaoTiwtn BaolAikn
EvreTraApévn Aibaockouoa MNMATMNEA



DIKONOMIEZ KAIMAKAZ

Oikovopieg oTn d1a
TN HETAPOPO

XpNUXTLKEC OLKOVOMLEC
E10IKEUuon oTnVv Epyacia

Oikovopieg ora AmmoOspara

TeXVIKEG OIKOVOMIES

Owkovouieg o Alxénuion Oi1xovopieg o€ Epguva kai
Avanrtuén

Owkovouieg oto Managment

KooTog Eykaraoraong

Emipédea:
Ap KpepaoTiwTn BaoilAiki
EvreraApévn Aibaockouoca MATMNEA



Ot ITevte Avvapeirc Tov Porter

AVILTAAOTNTA HETAED
AmelAn Et6080v VEWV
AVTAY®WVIOTWV.

VQPLOTAUEV®V.

ALATTPAYUATEVTLKN
AVvapn Twv
mpounOesvtTwv.
ATTEIAT) YTOKQATACTAT®WYV

MpotovTtwv | YINPEGLWV.

ALATTPAYUATEVTLKT SVvaun

TWV AYOPACTWV.
Emipédea:
Ap KpepaoTiwtn BaolAikn
EvreTtaApévn Aibaokouoca MANMEA



Ol NMENTE AYNAMEIZ TOY PORTER

AneiAn €£106050U VEWV 4 5IGI:IpGY|.IGT£UTIKI‘| H Siampaypareutiki AmeiAn Eninedo AVTaywvioHoU
EMYXEIPHOEWV OTOV Suvaun T'WV Suvapun Twv MeAaTwy leoxa'rc'w'ra'rwv HETASU TWV
kA&So “POIIrIG*'iUTWV ™g NG EmMYEipnong. MpoidvTwv UPICTAPEVWV
emyeipnong
Emipédsia:

Ap KpepaoTiwTn BaoiAikn
EvreTraApévn Aibaokouoca MNMAMEA



H onpuacia TN ocTpaTnNyLKNG
otov Topéa Twv EmMiyelpnoewyv

Oetel 08nyoc yua Ti¢
KatevvObvvoeLrg AMOQ@EGELG TNG
Megwwvel TNV [Ipocdider
aBesBatoTnTa dratnpnorpo
CUYKPLTLKO

MAEOVEKTN N

Emipédera:
Ap KpepaoTiwtn BaolAikn
EvreraApévn Aibaokouoa MNMATMEA
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XTPATNYIKN €lval n onuiovpyla
U10C UOVAOLKNC KAl TOAVTIUNC
tomoBetnong (positioning), 1
onmola Paciletal oTIC
OLAPOPETIKEC OPACTINPLOTNTEC
NG emyeipnonc.

«TI EINAI
YTPATHTIIKH;»

Emipédsia:
Ap KpepaoTiwtn BaoiAikn
EvreTtaApévn Aidaockouoa MAMEA



TI EINAI H ZTPATHINKH
EIZO0OAOQY;

Elvaxt o kxBoplopog Twv Brotkwyv
MOKPOXPOVLWY OTOXWV KXL OKOTIWYV MLXC
ETILXELPNONC, KXOWC KXL N LLOOBETNON MLXC
OELPOC TIPXEEWYV KXL O TPOOOLOPLOMOC TWV
XVXYKXLWV HEOWV YLX TNV TPXYMUXTOTIOLNON
XUTWYV TWV OKOTIWV.

Emipédsa:
Ap,KpepaoTiwtn BaolAikn
EvreTraApévn Aibackouoa MNMATMEA



30 GrowHive Se

Eowtepiko & EEwtepiko Ieptfaiiov

ANAAYXH EXQTEPIKOY
IIEPIBAAAONTOZXZ

To eowtep1ko mep1pariov Tng
ETYEIPNONC AVAPEPETAL OTOVC

TTOPOVC KAl TI1C TKAVOTNTEC TNC
emyeipnong, kabwe kat otov TPOMO
LE TOV OTTO1OV TOVC
eEKUETAAAEVETAL.

ANAAYXZH EEQTEPIKOY
IIEPIBAAAONTOZXZ

To eEwtepiko mepifarlov g
ETYEIPNONC €1VAL O YWPOC, OTTOV T
O101KNOT TNE EMIYELPTNONGC MPETEL VA
avadntel evkaipleg kal mbaveg
amelAeC.

Emipédea:
Ap KpepaoTiwtn BaolAikin
EvreraApévn Aidaokouoca MATMNEA



ase study 3 - Ogpuoxknmo

Moia Bpara mPEmeEl va akoAoOUONOEl £€vag
startuper mou O€A&1 va @TIacEl OepUoKNITIO
TIPOKEIPNEVOU VU CNHEIWOCEI EMITUXIO HE Baon TO
HOVTEAO duvapewyv Tou Porter;

Emipédea:
Ap KpepaoTiwTn BaoilAiki
EvreraApévn Aibaockouoca MATMNEA



30 GrowHive Semi

rtpatnylkec Etcodov

SWOT Analysis

EfwtepLtrd [Iep L B&AAOV EcwtepLkS IIep LBAAAOV

\\

e Strenghts

e Opportunities
e Threats

e Weakness

e MAgovekTApaTa OUVANEIC Kal
IKAVOTNTEG MNPOKEIMEVOU Vva
eMTEUXOOUV 01 OTOXO!

e ABUVapieC,NEPIOPICHOI,

opaAuaTa,  eAMAEIYPEIC  OTNV

opyavwon npayua nou
odnyei oTnv PN €nNiTeUEn

OTOXWV.

e Eukaipiec nou npokunTouv ano
TO e€EWTEPIKO NEPIBAANOV

e [MapayovTteg eEEAIENC ONWC
NOAITIKOOIKOVOMIKO NEPIBAAAOV.

e AneIAEc- duvnTIKG {nNMIOYOVOI
eEWTEPIKOI NAPAYOVTEC.




H onuacia rn¢ Emiyispnuarikorntagc ornv

2TPATNVIKN TwWV EmixYeipnoswv.
AR, LA Schumpeter Joseph

— e TexvoAoyiLxkn mpodog
. g ,

The entrepreneur «; e Katvotopntia

s . o 9 e TpitTOoG TApAYOVTUG GTT
is the pivot

on which

CUVAPTINON TAPAYWYTNGC,
MEPA ATCO TO KEQPAAQLO
KoL TNV gpyaocla.

everything turns.

Joseph Schumpeter
Austrian Economist

Emipédela:
Ap KpepaoTiwtn BaolAikn
EvreTaApévn Aibackouoca MNMANMEA



Schumpeter Theory.

O eMIXEIPNHATIAC- KAIVOTOHOG ENITUYXAVEI
va NPOKAAECEl aAvACOTATWON  OTNV
IcoppPONIa TOU OUCTHHATOC HECW TNG
OnHIoUPYIaC VEWV CUVOUAOH®WV Ol Ornoiol
Hnopei va nepIAapgpavouv:

1. Tnv €e1I0aywyn EVOG VEOU NPOIOVTOC N
€VOC UNAPYXOVTOG MPOIOVTOC ME VEA
noioTnTa.

2. Tnv eicaywyn Hiag veac d1adikaoiac
napaywyng.

3. Tnv avanTtu&n véag ayopdac.

4. Tnv a&ionoinon VEWV (PUOIK®V NMNY®V
Kal UAIK®V.

5. Tnv aAAayn o1 dopn evog kAadou.




Case study 4 - La vie en rose!™

Mmopei va avadeixOei n agia Tng
EMYEIpPNHATIKOTNTAG XPNOCIHOTIOIOWVTUGS (PUTIKA
KOAAUVTIKA @IAIKA TIPOG TO YUVOIKEIO OEPHO;

Emipédera:
Ap KpepaoTiwtn BaoilAikn
EvreTaApevn Aidaokouoa MNMATMEA



4 30 GrowHive Seminar
2vvouyn

e LXESLAOTIKY CKEYTN YA SNUILOVPYLX KL XAVAAVOTN EMIXELPNUATLIK®DV
1dewv

e ETaLpLKY] HOop@N KaL xwpoOETNO

e BpayvmpoOeopnol Kat HOKPOTTPOOECHUOL TTOLOTILKOL CTPATNYLKOL GTOXOL
VAOTOLNOTNG

e XX€810 Alolknong kKat Asttovpytkneg Awayeitpiong tng Emiyeipnong

e IwANoEIC Kal ZTpaTNYLKN) MAPKETLVYK

e TipoAoyLakn XTpATNYLKY

e Kataption kat a§ltoAoynon Enmiyeipnuatikov Xyediov

Emipédea:
00000 Ap KpepaoTiwTn BaoilAiki
EvreraApévn Aibaoxkouoca MANMEA
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30 GrowHive Seminar

EUXOpIoTW TTOAU

'a TV mpoocoyxn ocac!

@ vasiliki.kremast@gmail.com



mailto:vasiliki.kremast@gmail.com

	Slide 1: 3o GrowHive Seminar
	Slide 2
	Slide 3: H έννοια του Κόστους
	Slide 4: Καμπύλη Προσφοράς
	Slide 5
	Slide 6: Case study 1 –  Ζήτηση Εσωτερικών  Φυτών
	Slide 7: ΖΗΤΗΣΗ & ΠΡΟΣΦΟΡΑ
	Slide 8: ΖΗΤΗΣΗ & ΠΡΟΣΦΟΡΑ
	Slide 9: ΖΗΤΗΣΗ & ΠΡΟΣΦΟΡΑ
	Slide 10
	Slide 11
	Slide 12: Ισορροπία στην Αγορά
	Slide 13: ΕΙΣΟΔΟΣ ΝΕΩΝ ΕΠΙΧΕΙΡΗΣΕΩΝ ΣΕ ΜΙΑ  ΑΓΟΡΑ
	Slide 14: Η σύνδεση των καταναλωτών και των επιχειρήσεων με τη Στρατηγική των εταιρειών
	Slide 15
	Slide 16: Case  study     2 -Urban Gardening Ανθρωποκεντρική πόλη Ουτρέχτη Ολλανδίας 
	Slide 17
	Slide 18: ΟΙΚΟΝΟΜΙΕΣ ΚΛΙΜΑΚΑΣ
	Slide 19: Οι Πέντε Δυνάμεις του Porter
	Slide 20: ΟΙ ΠΕΝΤΕ ΔΥΝΑΜΕΙΣ ΤΟΥ PORTER
	Slide 21: Η σημασία  της στρατηγικής στον Τομέα των  Επιχειρήσεων
	Slide 22: «ΤΙ ΕΙΝΑΙ ΣΤΡΑΤΗΓΙΚΗ;»
	Slide 23: ΤΙ ΕΙΝΑΙ Η ΣΤΡΑΤΗΓΙΚΗ ΕΙΣΟΔΟΥ;
	Slide 24: Εσωτερικό & Εξωτερικό Περιβάλλον
	Slide 25: Case study 3 - Θερμοκήπιο
	Slide 26: Στρατηγικές Εισόδου
	Slide 27: Schumpeter Joseph
	Slide 28: Schumpeter Theory..
	Slide 29: Case study 4 - La vie en rose!!!
	Slide 30: Σύνοψη
	Slide 31: Ευχαριστώ πολύ

